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“We raise a glass  
to your success,  

and in turn,  
to our own.” 

 

Was there an easier path?  More than likely, 

but as Sinatra immortalized in, “I Did it 

My Way”, I am very proud of what we have 

accomplished, the close friendships which 

have been forged, and the countless lives 

whom we have touched.   

 

An added bonus is that I can sleep soundly 

at night knowing that we have conducted 

ourselves with integrity and honesty; that 

those who depend on us have had their best 

interests placed before our own and that we 

have fulfilled our commitments to them and 

their families. 

 

We see a bright and evolving future for our 

firm and those who have entrusted their 

financial dreams to us over the years.  Our 

mission has never been to become the 

biggest, but instead to be the very best 

for a select few.   

 

As we enter our next decade of service, we 

are preparing the stage for what we feel will 

culminate in our ever growing leadership 

role within the industry and the increasing 

value that we add to you and your loved 

one’s lives. 

 
 en years ago we formed Networth 
Asset Management Inc., hung out 

our shingle and opened ourselves up 

to the journey that lay ahead.  Since that 

time, without any doubt it has been inter-

esting, with never a dull moment.  Certainly 

the markets have done their share to pro-

vide an exhilarating, eye popping, white 

knuckle and sometimes exasperating experi-

ence.  Personal growth and development, a 

rapidly changing industry, shifting compli-

ance and regulatory landscapes, investor as 

well as market actions and reactions to 

world and local events, coupled with the 

emotions of greed and fear keep things ex-

citing and ever challenging.  In what I do 

and how I have chosen to do it, it can at 

times take a leap of faith! 
 

Money and the very sensitive and somewhat 

abstract emotions surrounding it, market 

volatility, euphoria and despair, non-

controllable events, educating, reassuring, 

convincing, pushing, prodding, providing 

hope, curtailing over-exuberance, being the 

guiding light, the voice of reason, is all part 

of the job in my role as the ‘Steward of 

your financial dreams’.  In other words, I 

do a lot more than just manage money, pro-

vide creative risk management strategies or 

financial planning.  Would you not agree? 

 

Like any other business founder, I have had 

to struggle with all of the same challenges 

(opportunities) that are presented to each of 

us every day.  Some of these were develop-

ing processes and procedures to ensure a 

consistently high level of service and deliv-

erables, adapting  to ever evolving technol-

ogy, product knowledge, being innovative 

and thinking out of the box, attracting good 

team members, cash flow, banks, loans, 

marketing, competitive positioning, and 

the list goes on.  Doer and visionary, the 

first one in and last one out at night, is 

all part of the ‘overnight’ success story.  

But that’s all good and it is what creates 

and feeds a founder or a budding succes-

sor.   

Where Does the Time Go? 
By:  Victor Didkowsky, CFP 
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they seem to be having challenges in 

uniting, stimulating their collective econ-

omy and in keeping prices (inflation) in 

check.  I would not rule out this economic  

sector, but certainly a very tactical stock 

selection is imperative in order to create 

growth.  

     

Now let’s look at our resource rich 

country, Canada.   

 

But before starting this analysis, let us 

first examine risk.  Risk comes in many 

forms such as interest rate, due diligence, 

conflict of interest, market risk and mar-

gin risk, identity theft, system crash, 

employee poaching, and the list goes on.  

You can choose to ignore the risk, choose 

to look at only a part of the big picture, or 

go in with your eyes wide open.  You can 

also mitigate (reduce), eliminate, manage 

or transfer the risks.  How you chose to 

address the risk will ultimately de-

termine your success.   

 

To illustrate this point, currently the oil 

& gas sector represents a 30% weighting 

in our overall Toronto Stock Exchange 

index, which as an exchange represents 

just over 2% of the world’s market value.  

If the sector was to correct just 3%, it 

would drag down our total market by 

9%.  That’s Risk!   

 

Overall, Canada has been doing very well 

in comparison to almost all other global 

markets in the world.  However, let us 

not forget why, and the fragile state of 

this equilibrium.   

 

In how we manage your money, the 

euphoria surrounding the energy 

sector just does not make a lot of 

sense to us.  Short term, we may have 

underperformed the market, but when 

that inevitable day of reckoning comes, 

we will more than make up for any short-

fall by cushioning your hard earned dol-

lars and providing you a much smoother 

ride in your journey of living your finan-

cial dreams. 

The Barber Shop 
 
 young 

boy en-

ters a 

barber shop and 

the barber whis-

pers to his cus-

tomer, “This is 

the dumbest kid 

in the world.  

Watch while I 

prove it to 

you.”...The bar-

ber puts a dollar bill in one hand and two 

quarters in the other, then calls the boy 

over and asks, “which do you want, son?”  

The boy takes the quarters and leaves.  

“What did I tell you?”, said the barber.  

“That kid never learns!”   

 

Later, when the customer leaves, he sees 

the same young boy coming out of the ice 

cream store.  “Hey, son—may I ask you a 

question? Why do you always take the 

quarters instead of the dollar bill?”  The 

boy licked his cone and replied, “Because 

the day I take the dollar, the game’s 

over!” 
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Your  
Feedback 

 
 

e have incorporated a 

new section into our 

Lion’s Roar. It will 

focus on the experiences that 

your fellow Networth family 

members have had with our 

firm. If you wish to contribute, 

please drop us a line, we would 

love to hear from you and include 

your thoughts in our next publica-

tion. 

 

 

 

 

 

 

 

 

 

 

 

During our annual review process, 

we give you, our clients, the oppor-

tunity to share your comments and 

observations with us.  This is our 

chance to learn what you like 

about our practice and service and 

those things we can improve. Here 

is some of your feedback: 

 
Office is easy to get to with free 

parking, professional but homey.  

 

Caring, respectful, . . . operates 

‘with a holistic’ perspective. 

 

Expert in financial planning, qual-

ity recommendations, . . . provides 

Peace of Mind. 

 

Gives concise, responsive and per-

sonalized service. 

 

Thank you! 

W 

New Kid on the 
NWAM Block . . . 
 
At this time, I would also like to 

take the opportunity to welcome 

Diane Carpenter to our team in 

the role of Client Services Coor-

dinator.  

 

Diane has had several years of 

experience in the financial ser-

vices sector, as well as having a 

business management and ad-

ministrative background.   

 

Having moved to Calgary from 

Victoria just over two years ago, 

Diane is enjoying exploring Cal-

gary with its many attractions, 

neighbourhoods and great vari-

ety of restaurants.  Other fa-

voured pursuits are rambling on 

forest trails (nothing too steep 

though!), keeping up with cur-

rent affairs, literature (a high-

light is Wordfest this month), 

movies and playing with her two 

adorable little nephews.  In fact, 

being close to Blake and Maclean 

was what lured her to Calgary in 

the first place! 

 

She is in the process of complet-

ing the Canadian Securities 

Course and looks forward to 

serving your needs in a respon-

sive and professional manner.  

Fall 2005 Fall 2005

“Cherish your visions

and dreams as they are the

children

of your soul;

the blue prints of your

ultimate achievements.”

Napoleon Hill
1883 - 1970

Author of Think and Grow Rich
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This period’s dinner draw  

winners were  

Peter & Lynn Heming 

who introduced us to  

Phyllis Heming.   

We welcome Phyllis to our  

practice and thank Peter & Lynn  

for their continued support. 

Bon Appetit! 

Let’s look at the Tax Bill: 

 

Cash or cash is the only acceptable 

method of payment for the taxes.  

Ignoring the problem does not cause 

it to go away. 
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Dinner Draw Winners 
 

Don’t forget, every time that you intro-

duce us to someone who becomes a client, 

your name is entered for a diner draw. 

We have the pleasure of awarding this 

symbol of our appreciation every quarter. 

Let’s review some numbers: 
 
Fifty years ago, your grandparents pur-

chased their lake front property in In-

vermere, BC for $12,000.   

 

Twenty years ago they upgraded it for 

winter use, put in a boat house and up-

dated the plumbing and wiring for an 

additional cost of $28,000.  This means 

that their adjusted cost base is now 

$40,000.00.  Since this was never their 

primary residence, whether they sell it, 

gift it, or unfortunately pass away, it 

will be deemed to have been disposed of 

at ‘Fair Market Value’.  

 

In preparation of doing something with 

the cabin, they get an independent, non-

real estate sales person to do an ap-

praisal.   

 

 

 

 

        
 

 

 

 
 

 

It seems that one hundred feet of 

lake shore, two and one half hours 

from Calgary commands a premium!                        
 
The escalation in the cabin’s value is 

both a good and bad news story.  Good, 

because your grandparents really need 

the money due to health issues that they 

want to seek treatment for in the U.S.  

Bad in that the property needs to be sold 

because the family members can’t afford 

to buy them out.  Or, maybe some can 

while others can’t and the grandparents 

want to deal with all the family mem-

bers equally.  Or possibly they passed 

away and it is determined to have been 

disposed of at ‘Fair Market Value’.  If it’s 

sold, at least there is money to pay the 

tax man.   

 

What happens if you can’t or won’t sell 

it? 

 

To their  

surprise,  

it comes  

in at 1.8  

Million  

Dollars! 

1.6 Million  
Dollar Gain . . . 
By: Victor Didkowsky, CFP 

 

Be it in Alberta, BC, Ontario, or almost 

anywhere else in North America, real 

estate prices have skyrocketed.  No-

where is that more blatantly evident 

than with recreational property.   

 

Primarily driven by huge globs of oil & 

gas money flowing from that sector, it’s 

just gotten plain stupid!  The rampant 

speculations, the fear that you may have 

missed out, so you need to BUY NOW at 

any cost seems to be the norm.  It has 

become the investment mantra of this 

moment. 

 

I am not going to debate the sustainabil-

ity, intelligence, or even the risks associ-

ated with this, but instead I want to 

examine the really big payday winner 

in this latest euphoria of greed.  Ot-

tawa, of course! 

 

Here is an all too familiar example...the 

family cottage has been around for sev-

eral generations.  Great memories were 

created by enjoying the lazy, hazy days of 

summer. More recently, the cabin under-

went a winterization upgrade so winter 

activities are part of the year round con-

tributor to the very precious ‘Kodak mo-

ments’. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

All well and good, but say your parents’, 

or maybe even your grandparents’ age 

and/or health is preventing them from 

enjoying the cottage and they want to do 

something else with it.  No matter what 

they decide to do, the result will be a 

large tax bill. 

 
$1,800,000   Fair Market Value 
    -  40,000   Adjusted Cost Base 
    -100,000   Prev. taken Personal 

                      Cap Gain Exemption 

  

$1,660,000   Gain  
 
     830,000   50% Inclusion

          (Taxable Portion) 

 

$   340,300   At a 41% marginal  

                          tax rate, this is 

           your total tax bill ! 
                       

Continued from page 2 . . . 
 
Fortunately, there are strategies which 

can be used to help deal with any ticking 

tax time bombs.  One popular and usually 

the most cost efficient approach is to use 

Life Insurance to pay these taxes so that 

the cottage will pass directly to the heirs 

for their continued enjoyment.   

 

And, since it’s the children who will 

benefit, they can pay the premium!  

However, one snag may be the health of 

the grandparents because if it’s not good, 

there could be a problem. 

 

The second of course, is to pray that a 

barrel of oil drops to $10 U.S., that the 

real estate market collapses and the 

property goes back to its original cost 

base.  Not likely, and if that did happen, I 

would hate to see what else was going on 

in the economy. 

 

Ignorance is bliss, but if you would like to 

examine your specific situation and look 

at various cost effective alternatives, 

please give me a call at (403) 244-7400. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

“Failure will never “Failure will never 

overtake me if my de-overtake me if my de-

termination to succeed termination to succeed 

is strong enough”is strong enough”  

Og MandinoOg MandinoOg Mandino   

192319231923———1996, Author & speaker1996, Author & speaker1996, Author & speaker   

1,  2,  3 . . .   
&  You’re Out! 
 
By: Victor Didkowsky, CFP 

 
  I would not want to count  

  out  the world’s largest econ-  

  omy.  It represents 45% of  

  the entire word’s consump- 

  tion, with a GDP growth  

  rate last year of 4.4% and a 

60 trillion dollar asset base, 

which represents 50 trillion dollars of net 

worth. To put the number in a more per-

sonal context, if you had assets of 

$600,000 and debt of $100,000, it would 

leave you with a networth of $500,000.  

Hardly bankrupt or in financial distress.  

 

Last year over two million jobs were cre-

ated in this country; that is what propels 

and sustains a winner.  And certainly 

these attributes qualify them as a con-

tender and as the defending ‘heavy 

weight’ economy of the world.  If you take 

a look at some of the challenges that they 

are experiencing, you would see that this 

economy is over heated, so inflation could 

at some point rear its ugly head.   

 

Currently, there is a budget deficit, but 

much of it has resulted from spending 

initiatives that will generate huge long 

term benefits, both morally and economi-

cally. The corporate environment is also 

in the best economic shape it has ever 

been in its history, and all of this is re-

sulting in an environment which is ripe 

for growth.  In accessing which global 

market represents the best value with 

the lowest risk for you and me as inves-

tors, it would be this one.   

 

If you have not yet figured out what 

country I am referring to . . . Why, it’s 

our neighbour to the south . . . The 

United States of America. 

 

If we compare it to the European Eco-

nomic Community which consists of 

twelve countries, a combined asset base 

of 11.7 trillion dollars and a GDP growth 

rate last year of 1.8% . . . 
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Golfers… 
 

be careful what 
you wish for! 
 

 
man who was an avid 
golfer finally got a once in 
a lifetime chance for an 
audience with the Pope.  

After standing in line for hours, 
he got to the Pope and said, 
“Holiness, I 
have a ques-
tion that 
only you can 
answer.  You 
see, I love 
golf, and I 
feel a real 
need to 
know if 
there is a 
golf course 
in heaven.  
Can you tell 
me if there 
is?”  The Pope considered for a 
moment, and replied, “I do not 
know the answer to your ques-
tion, my son, but I will talk to 
God and get back to you.”   
 
The next day, the man is called 
for another audience with the 
Pope to receive the answer to his 
question.  He stood before the 
Pope, who said, “My son, I have 
some good news and some bad 
news in relation to your ques-
tion.  The good news is that 
heaven has the most fabulous 
golf course that you could imag-
ine, and it is in eternally perfect 
shape.  It puts all courses on 
earth to shame...The bad news is 
that you have a tee time for to-
morrow morning.” 
               
                Author Unknown 
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